Tracking your customer’s WAM rebates just got a whole lot easier.

Ai2 has created a powerful new solution to improve your company’s
productivity and increase sales. This new service offering from Ai2,
called RECON>™, was developed exclusively for WAM and WAM
distributors. It integrates your customer’s rebate compliance
information (compiled by InfoBate) with Ai2’s best-of-breed sales
information and mobile order entry solutions. Having this information
enables your sales reps to provide a valuable service to your customers:
keeping them up to date on rebate programs so they get the maximum
rebate reward every time.

Providing customer rebate information at the point of sale is an
unprecedented capability in the convenience store and grocery
distribution industry. Automating the sales information flow facilitates
knowledge that enables the sales rep to save time and sell more.

RECON* is a value-added service module for Ai2’s two most popular
sales force automation solutions: POET® for pen tablets and notebooks
and POW® for handheld mobile computers.

Each Ai2 sales force solution provides your salespeople with up to date
information on all your products and for each customer as well as their
individual rebate program status. By combining all this information in
one easy to use solution, your sales representatives can reinforce the
business partnership with each customer as you actively help them
make more money. In addition, you will save your sales representatives
valuable time and increase sales.

The RECON®Y service module is available for a low monthly subscription
fee. Ai2 will assist in the set up, training and rollout.

Give your sales reps and customers instant Access to big rebate rewards!

LEARN HOW IT WORKS

InfoBate

Solve the rebate puzzle for your
sales reps and customers.
Accurate data means better
buying.
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Rebate Info Available with the POET® Notebook Solution
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At a glance: is this
customer compliant
with this program?

How many items are
needed for
compliance?

How many dollars are
at risk for each
program?

A quick description of
each program, sorted
by manufacturer

RECON>™ Powerful Features

a Easily view every rebate program in which a customer is currently participating

a Drill-down on every item attached to a customer rebate program

a Easily review customer compliance information and understand any program deficiencies

a Instantly order an item when a customer is short of the required rebate quantity

a Display the program expiration date and total dollar amount the customer is at risk of losing if the
required item is not purchased

a Drill-down on every item attached to a rebate program

a Manage the sales process so the customer can be guided to purchase items over a gradual period of
time rather than all at once before the program expiration date

a Utilize an automated selling system that integrates WAM rebate compliance data with all the other
business information a sales rep uses without leaving the POW® or POET® application

a Customize the display of the data elements and arrange the information according to your
organization’s needs and requirements

& Add and subtract users, customers and programs with minimal set up time

FOLLOW Ai2 ON TWITTER AT HTTP://TWITTER.COM/ACCESSAIZ2
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Rebate Info Available with the POW® Hand Held Solution
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How many dollars are
at risk in each
program?

How many items are
needed for
compliance?

Quickly add the items
needed for compliance
to the order

A quick description of
each program, sorted
by manufacturer

How RECON>™ Works

A. InfoBate rebate data is communicated
to Ai2’s Access Site.

B. Rebate data is processed and prepared
for each distributor by Ai2.

C. Rebate data is communicated from Ai2
to your communication server. All data is
safe, accurate and confidential.

D. Rebate data is communicated to each
sales rep and integrated with regular

InfoBate
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Your Host

*Simple POET® or POW® file updates.
*Fast ; H ;
-Comprehensive Your E. Rebate data is delivered into POET®

SOmmUnICItion and/or POW® applications for review and

order entry.

F. POET® and POW?® orders are processed
by your host.

G. Sales out data from your host is
transmitted to InfoBate to repeat the
process.

VISIT Ai2 AT WWW.AI2.COM OR CALL (8063335
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@:C@ Start Selling with Ai2 and RECON*"

RECON®V is available as an exclusive add-on service module for users of Ai2’s POW® or POET® solutions.
Professional setup and training is required and available based on your specific requirements. RECON*" is
easy to implement and can be rolled out to your sales team quickly.

The RECON®M service module is available from Ai2 and offered to WAM members for a monthly service fee of
$15.00 per sales representative or manager user. Multiple communication options are available for
transmitting data. Additional charges may apply.

Infobate will customize the data elements made available to the RECON®*Y services module for each WAM
distributor. Additional charges may apply.

The RECON*" service solution is a result of a collaborative effort between Ai2, WAM and InfoBate to enable
each WAM distributor to utilize technology to increase sales, gain competitive advantage and offer further
differentiation in the marketplace.

Not an Access POW® or POET® licensee yet? Schedule your consultation with Ai2 today.
WAM partners will receive a 20% discount on the purchase of POW® or POET® licenses.
Call Access at 86835-3200, press 0 and ask for Ray Walsh.

You can also email us ahles@ai2.com

Improve your business results. Give your sales force and customers the solutions they need to sell mo

VISIT Ai2 AT WWW.AI2.COM OR CALL (8003336
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